In January, Metro Office Supply grossed $501,500. The Miami store sold $106,000: $50,000 in furniture, $44,000 in supplies, and $12,000 in software. The Denver store sold $92,500: $67,000 in furniture, $18,000 in supplies, and $7,500 in software. The New York store sold $27,000: $9,500 in furniture, $11,500 in supplies, and $6,000 in software. The Boston store sold $276,000: $141,000 in furniture, $105,000 in supplies, and $30,000 in software. The total sales of furniture accounted for $267,500, supplies $178,500, and software, $55,500. 
· Make an attractive table that includes all of the January Metro Office Supply sales figures.
	
	Furniture
	Supplies
	Software
	Total

	Miami store
	$50,000
	$44,000
	$12,000
	$106,000

	Denver store
	$67,000
	$18,000
	$7,500
	$92,500

	New York store
	$9,500
	$11,500
	$6,000
	$27,000

	Boston store
	$141,000
	$105,000
	$30,000
	$276,000

	Total
	$267,500
	$178,500
	$55,500
	$501,500



· Make a pie chart that represents the percentage of total revenues for Miami, New York, Denver, and Boston. Label each slice of the pie.


· Make a bar graph showing the dollar value of furniture sales in the four cities. (Just for your information, this is a single data series chart.)

· Make a bar chart that represents the sales of furniture, supplies, and software for each of the four cities. (This is a multiple data series chart.)

TOTAL REVENUE FOR METRO OFFICE SUPPLY


Miami store	Denver store	New york store	Boston store	106000	92500	27000	276000	

Furniture sales

Miami store	Denver store	New york store	Boston store	50000	67000	9500	141000	


Metro Office supply

Furniture	Miami store	Denver store	New york store	Boston store	50000	67000	9500	141000	Supplies	Miami store	Denver store	New york store	Boston store	44000	18000	11500	105000	Software	Miami store	Denver store	New york store	Boston store	12000	7500	6000	30000	



